
Understand That Short-Term Underperformance Is Inevitable
Most investors find periods of short-
term underperformance frustrating.  
Yet such periods are inevitable when 
building long-term wealth. 

To prove this point, we conducted a 
study to determine what percentage  
of top-performing investment managers 
from 2002–2011 experienced a period 
of short-term underperformance on 
their way to building an attractive 
long-term track record. 

The results are eye-opening:

•  96% of the top-performing managers 
from 2002–2011 fell into the bottom 
half of their peer groups for at least 
one three year period

•  Almost 70% fell into the bottom 
quarter of their peer groups for at 
least one three year period

Though each of the managers in this 
study delivered excellent long-term 
returns over the entire 10 year period, 
almost all experienced a difficult stretch 
along the way.

Investors who recognize and prepare 
for the fact that short-term under- 
performance is inevitable—even from 
the best managers—may be less likely to 
make unnecessary and often destructive 
changes in their investment plans.

“History shows that even the most successful investors have 
encountered periods of poor performance. Such periods are inevitable 
and will measure whether an investor has the conviction, courage and 
discipline necessary to beat the market over the long term.”

Shelby Cullom Davis  
Legendary Investor, Davis Investment Discipline Founder

Source: Davis Advisors. 190 managers from eVestment Alliance’s large cap universe whose 10 year  
average annualized performance ranked in the top quartile from January 1, 2002–December 31, 2011.  
Past performance is not a guarantee of future results.
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This material may be shared with existing and 
potential clients to provide information concerning 
market conditions and the investment strategies 
and techniques used by Davis Advisors to manage 
its client accounts. Please refer to Davis Advisors 
Form ADV Part 2 for more information regarding 
investment strategies, risks, fees, and expenses. 
Clients should also review other relevant material, 
including a schedule of investments listing 
securities held in their account.

All investments contain risk and may lose value. 
There is no guarantee that these investment 
strategies will work under all market conditions, 
and each investor should evaluate their ability to 
invest for the long term, especially during periods 
of downturn in the market. 

Davis Advisors investment professionals make 
candid statements and observations regarding 
economic conditions and current and historical 
market conditions. However, there is no guarantee 

that these statements, opinions or forecasts will 
prove to be correct. All investments involve some 
degree of risk, and there can be no assurance 
that Davis Advisors’ investment strategies will be 
successful. The value of equity investments will 
vary so that, when sold, an investment could be 
worth more or less than its original cost. 

The chart in this material is used to illustrate 
specific points. No chart, formula or other 
device can, by itself, guide an investor as to what 
securities should be bought or sold or when 
to buy or sell them. Although the facts in this 
material have been obtained from and are based 
on sources we believe to be reliable, we do not 
guarantee their accuracy, and such information  
is subject to change without notice.

Broker-dealers and other financial intermediaries 
may charge Davis Advisors substantial fees for 
selling its products and providing continuing 
support to clients and shareholders. For example, 

broker-dealers and other financial intermediaries 
may charge: sales commissions; distribution 
and service fees; and record-keeping fees. In 
addition, payments or reimbursements may be 
requested for: marketing support concerning 
Davis Advisors’ products; placement on a list of 
offered products; access to sales meetings, sales 
representatives and management representatives; 
and participation in conferences or seminars, 
sales or training programs for invited registered 
representatives and other employees, client and 
investor events, and other dealer-sponsored 
events. Financial advisors should not consider 
Davis Advisors’ payment(s) to a financial 
intermediary as a basis for recommending  
Davis Advisors. 

Shares of the Davis Funds are not deposits or 
obligations of any bank, are not guaranteed by 
any bank, are not insured by FDIC or any other 
agency, and involve investment risks, including 
possible loss of the principal amount invested.

Davis Advisors 
2949 East Elvira Road, Suite 101, Tucson, AZ 85756 
800-279-0279

Item #4557 9/12

Over 40 Years of Reliable Investing™


